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2011 Generous Associates Campaign

Fundraising Tips

The following is a bulleted list of tips to help as you work on the Associates Campaign:

· Recruit another associate (or two! or three!) to head the firm’s Campaign with you

· Early on, begin to send targeted e-mail messages

· Use competition, food, guilt, humor, peer pressure, and sense of urgency liberally to encourage contributions

· Set a goal for the firm

· Review individual and firm giving history from previous years – this information is located on the Firm Coordinator Logon link on the website (http://www.generousassociates.com/coor_reports.html) 
· Seek out contributions from past donors, encouraging donor to increase contribution

· In your personal requests for contributions, be specific - note a dollar amount
· If possible, go door-to-door, and make a personal ask

· Use a firm and/or partner match to drive giving by individuals

· Aim for 100% participation

· Use billable hour/pro bono recommendation

· Solicit contributions by floor and/or practice area

· Cultivate summer associates for contributions to Campaign

· Be creative: create challenges, or unique matches, especially for partners

· Prior to distributing forms, complete information on firm to reduce the time for the donor to complete; if copying materials, use bright and colorful paper

· Be sure to contact your Campaign Co-Chair if you need ideas and suggestions

· Contact a firm coordinator at another firm (listed on website) about how they are getting positive results
